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Negotiating
Your Way From
Confrontation
To Cooperation

JiE= =3

WILLIAM URY

CO-AUTHOROF GETTING TO YES

—

-
—

wiAllAYe 5.3 Weiuhazanunsadanisanudawdaseningdefutynnlleeudislas viegnmiluln
wioilousanaueuan e ases wiaduneunisudlulu 5 Tuneu Navvieumanaiivinlignsdilieen
Tinuswile lnsamgegddunsnsnanudawdainsdilirudilvsgluaniizuisanulngs ndy wie

duauinzvheglsreld dreifidunafonnagliuseu uiilildmneanuieldsudeginfimelaausly

'
a

Yunaui 1 AuANNgANTIURNI TngsssuyAdlonyudndydamvsefnimandiniau danaganyiy

=

AalAnauTuLsY Bouwn niadinduiusnin Feduuauslilivselevd asslinindngnsdifeanivienssen

nsldneusuusiasBuenauaudauds ulagldnssenwiviednduiusiliunezdunimenfisszasd

=~ ° a add o voa A = = a
79.43 LUSUINAUANTDIN bLUEJ‘LWIigL‘UEN‘Vﬁ@LQaEN




01SaNSUSHISSSD UM
1duA 30 woumAW 2565

Tnevuliidsanegifisnouls mnusmutuluBuiiafesdnssey mnsnBohiiduashlifiduoaiu
ToyAiduuszlovitunnihneg

msluBufindesfiesnsardiolndugaiiiliausueasiueslslisoudu snhaaglnalunindy wae
yusowsslifndunieduuay vhlvinsluegledsadupmesamemuesnsifuyaraiian Wumsialena
Tuiazrherasorsuainwamsaifiidudyegdomin fnaasuaforsual Téfmaninla wandalena
TtarwAnda ety enadenldindunistona vieseliuosuniiinssidanssidseg desmiildasuas vl
miuaaﬂé’uiﬂﬁamuﬂ'mﬁl,l,viqﬂiymﬁmmsﬁmLﬁ]w'ﬁyu

ImaﬁwwéﬁﬁssmwaLﬁuﬁﬂmauiﬁ%gwﬁﬂﬂé’wLﬂué’iyﬂmmywmﬁéfaumﬁuluﬁuﬁ Forumdnnnsinen
yosnsluagiladnsdaduen

- Mavigana WielunmsdndyaaudeusenineuAnuaynnsnszyh

- myveniauen lnelihs 2 dheusnluegiladeswesiies
msnumuessmissiuiidaudaiuoosls ielildanudnlafinssiu viodelldeudaiaui

J v a U d‘
smaadesiuEesesls

msluBuiedeseravilisuediiiuingnsdiidsldveinerls

s etudsININaanserls vsenmnaamaienfinngaiisnazeeuls e BATNA
831370 Best Alternative to Negotiated Agreement tieuseLiiuinisazdaniseglun1siasan
soluvseli (@siinfeni1stedud wiemsisentulandwnanindisnilude selidesluasasdeluiu

A I @ v 2
AuY1e Waunsusendanattas lANanSImNAMUADINIT)

nskivndeasy a gaLiinme uiveFessnluAaFnauiades

wadianisluBunwdsdaiudesidosdilain msuidymenudaudslilyduniseuauensualves
' ~ a o o A & < L= Y » ) PRI P Yee aAal &
Anstl widsdAnyfanfie Wun1saue1sunivie “ynfeu” vewinedlild Lineuldmuniuidniteyluvneiu
waziunisneenduiafadnnaudzkarauiuluRANIg
g’l d‘ ﬂ. L }74 y :.II 1 y v v & } 2%
JUABUN 2 UB9509TALIIRNHNwT Tneanisaslafisindawnsesnisesls wnaedenauisaanulasie
5 o & a 0 & Y] A P Yo < | a
undsadulinslilydunsdilnae waglunsaiisnidninnmislasunisvelny wifmseelinvelny wie
] v < P v =3 1 M v v Y a -:gf v Ve -:4' [ 1 dy
agtesiuaniauantiiniuinslilddesnsliiindynil wavilannuidaniiwndueglunoull
(Empathy) mnduldle pasldrweiidunissensunnninmsufasiunnGes waslumsaunmumenewls

assnuuniasilildassnunnainiae waglimswadnanmii “aanduauiin vseliarsviuuull”

Funoudl 3 aguusziunsalfiudeswamadng TasnergwdsdnuduvaoDaiiomsliiy
wimaviesuusvasthonsii Wy “dmiudesdiumssuuuulng’ viermadmmAiiteiiumadoniiens
lsioglunsaunun fshegnensinaduifios 1 e willnudesnisdueg 2 au sgvhegslsliauselod Tuild
fioansutsassey 2 Uszuam e 1. msuvsassuuuiinm (Distributive) fu 2. nsudassuuuszanulselen

(Integrative)



NIDA BUSINESS JOURNAL
Volume 30, May 2022

sdduites 1 wa duindrgadenisuniidy
Wy daunuidoanisuafaduluviueudy 51mas
BumnsusniSandunauudnhduluniy sy
dhdusaviditu ssdulyldwsaly”

= %y v = v
1399YNUNdUNULUADNEY

1. N1SUULATISHUUUSHN %39 Distributive Negotiation

WE N, Uag 18 3. Fosnsutanad 1 safiflegegiavinidion Ssvinsiunaduseniiu 2 dwing fu
Nt wie . Afesnsindy Suhmssuhanasmailasusasfiaddeniounly vasd we v. ifesnnsih
WoLRAEY (Orange Marmalade) 3senonamziaduanaswmaildsuihluliuasiaidedutomaly uayiidu

0819

2. mMsuusassuvuszanuuselevid %o Integrative Negotiation
Aaad S ¢ o o v 1 Al
wilsaundnassusslovdanuadu 1 wa ifuau 2 au ladnindln
thdumatlargnuidaeinsfinnsanoudt we n. wag wie v. Sanudeanisesls uaslivsaaulaiamnse
srUszanulsglovivsesuieiuldlaglidnludewuminenseendu 2 dwwig fu insizasihngulyg
s ] i vy v Y o =
wignsalusnieisheialadululfanuliienuazaima
rfndlruiiBunnisUsniuFendu 1 watl uagteuRIduNsLAlIIU WE ¥. MINUUIWDUNAANTIHA
= a v § v ° S =oa g ¢ A o @ Y o
Peniheanvuaudlitiu wie n. ihluau Isdiedunsaudsglovivsednasmineinsidediai






