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Abstract

For influential analysis towards customer satisfaction; digital marketing communication, active
participation and customer relationship management, are considered. The results indicated that digital
marketing communication had an influential effect towards active participation, customer relationship
management and customer satisfaction. Moreover, active participation and customer relationship
management had an influential effect towards customer satisfaction. The factor that had a stronger direct
effect on customer satisfaction than others was customer relationship management. Active participation
and digital marketing communication followed, respectively. The summary of interesting points for building
customer satisfaction from 5 digital marketing communication tools consisted of: advertisement, personnel
selling, promotion, publish relation and direct marketing. All of these factors had an impact to increase
customers satisfaction. Meanwhile, digital marketing communication tools indirectly influenced customer
satisfaction through customer relationship management and active participation. That means digital marketing
communication tools have an influence on customer satisfaction. In addition, digital marketing
communications tools also influenced customer relationship management and active participation that
can lead to customer satisfaction as well. As a result, this is a digital marketing communication tool model

that can be used to create customer satisfaction.
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uni (Introduction)

dwiud we. 2564 Useinalnedefiofugaveunaluladdumesidn idesandeyavesaulneiie
Wisuileunn i wuidinisibumesdafuiudosar 7.4 v3e 3.4 &uau Tneflddumedidnlnaads
8.44 lusieTu unanlesuilssunruionie Wwdvaiiiie Fsfinsldunnds 55 dwau vieAnluiesay 78.8
yoaUsgrnslve uendnduaulveiimginssumsdumdeyadudneudndulatososay 88.1 uasdnaulade
audosulatinuauivinudesay 83.4 ldvaiifeiutomiinisdoasnisnainnasianiiussansam (Kemp,
2021) fuslnadoansnledeaiifieiiensutstiudeyauszaunisal dundeyaduiuazuinig salufausud
fuiiteuq wazaudue Tulaneeulatl (Wongsansukcharoen et al, 2015) myanmeluladdmaliguuuy
msfifugsiadesusuasumu wszldsuussnaduligsiadhlufidausalulanesulal AeliAnsuuuures
gshslminnefidauinnssumenisnan (Kotler, Kartajaya, & Setiawan, 2017) gsnafiilmuiuazyszandly
weluladnisnsaann flonavszavanudisalumsaisnnuduiusiugnanannningsiadilifinnmiuas
Laiuszandld (Nikunen et al., 2017) wsgnskauNausEwInamelulas LaruinnssufiaunsaUseudanan Gu
ﬁuﬁﬁm%’umi%’mﬁu%ga ﬂuﬁqmmmﬁwﬁﬂﬂiimu,azﬂizmum5ﬁﬁ1ﬁayhmimmq5umaiﬁm (Nuseir, 2018)
Snadsannsntasainsquanfisliiugndduiusuaradasraunsalsuuuulnafifiussansamannng
nsmanaluueenlay (Bughin, 2015)

msimumeluladdumesidndmarensdsusuuuunisiinludusieg suisludunsdeans
Hutesnsladeaiiidie dmsuinniseain dunesidadueyslunsainanuduiusseninduilaadugsiouas
wusus Aufuguilddedesilefomsmanaanuudaduliannaadsanudsilussiald wedagtuguilna
dnllvgjasdontoaudinuosulaifeniseanifissn sl Unngmsaiinanedulenadmivgsiaitelilunis

WIAEASY wazddnnaulmuefBady (Kaur, 2017) Buwmesidanenisnaniiu feiduniosdislmiuslliun

wuiinaakuuRa 11 2 wndesdlefiunumilaensufstusariu Tnefidmanefiddaieendnduliannadns
1195309 (Kotler, Kartajaya, & Setiawan, 2017) wwiAan1saannadelmiyadunissnyanuduiussunsening
gnéuazgsie ufansadunmsiidusuiugndlaenislinisdeansooulaiifieuiladoyagné ansunu
msiunu asszaumsaiuuisesriumalulad asenudilaiiuwusud ahadommsnissan
nasnulimaluladidundislunsananudutou uaziesenisiauasUseiliunudnsavesssna (Rahnama
& Beiki, 2013)

Mnmsnszefvesnslivalladvmlan dwaliiuslnalimnuaulawaslidomludoaiiieio
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nMsnaarunsdeureluduaiiie (Batinic, 2015) n1sdeansnsnanaiavia (Digital Marketing Communication:
pMO) Ts¥uaadien Tilunsairaedesiodomsiviuslamnniian deamslmdeaiifegnuiuasunsieans
dodedonuiluguslnauasmaneulifiety wiediifuludsdysossia wagasihlugaufionelaves
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USuustdlanunguithving waunauiunsifenlidemianisieansiignaeavsngay (Key & Czaplewski, 2017)
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(Maria, Beatriz, David, & Irene 2017)
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aanatyi afreguslaalval wazauwdenelv BnnimsiintuvedeBeaiiifeanunsoweulesruilnautasgsna
lnelidetofoaunany Feaunsoseseaznisniagnalalaense FahlugleyaduiiAilineiuineu
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vaUsznauns uiinnisussendldiasesdiedeasnisnainiaviadiegluyiesity willdndunisuazinide
Anwilulssiiunngg wasduduisussdninmunnine uwadwiamnudauieiiudnsnanauisaadenny
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NUNIUITIUNTIU (Literature Reviews)
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nsdeEnsMINIInAIn Useneusie 2 uuiAaudn Ae Msnatauaznnsdeans filnnameneuiazly
ALY eR U A BI5INANLMINETBIN 2 LUARR The Chartered Institute of Marketing (CIM-UK)
lel¥enamsnenisaaain Wunszurumsdansiisuiisveulunsssy manisal uagmeuaussnmdiesnsves
anén Bsmsdutuagdeddtuils lumanduunsdeasdunssuiumsifimauandeusagyihanudnla
foyalnsaumausd 2 Autuly Feunfudrazianuiazgdlavdeltutomafinssy (Lindstrom, 2003) nsdeans
nsnandadunszuiunsianisiissiadngnisasandungudivine Tusgfuaudlaluanimundon
msdeansvesiils gsfadinmiamuaziauetorudmiunguiiidmldduds wardsmidiuanmslésuns
AOUNAU TnquszasdvesnszuIums fe MIaideiiddvisnadenisiuiuazanuilalugsia Aumuazuinig
doasruaBuaznsouaAussINgAnsT (Fill, 2002) Fafumsomsmsnandunszuaunsioas 2 ma
fio g3iademsiugnuaziiidnlidiuds SuihliAnmsaiunudiusilasunsaduayuannslawan
mswelasniinnuuazmsdaaunsue mslinmsdemaiioaiunnudiiusgnieswaiiamouaz Jusyuy
Wieasemudiusilnddn Inglasumsaiuayuannnsianisgruteyauasimaluladansaume (Doole & Lowe,
2005, p.131)
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Wanmsvesnisnanaansadoulutaimemsssd 1800 Bududauduiusanslasnseihumsens
duyaraaundagaiinsansuunn MamanelutaanisufiRgramnssnauinAnueansioasinavuy
mﬁ%’?iaLLUUﬂ”i’NLﬁaL%J"lﬁammmjﬁiﬂﬂéummlmg mslemwan MaUszsendniug wardug daludumilweanagns
A58 (Du Plessis et al., 2010: 8) ms?‘%amiﬂ’ﬁmmmgﬂﬁwmmﬂmmé’mﬂ’uﬁ‘mué’ﬂmmmam’mna
TuguumansaeansuuvesAsiuiiidnuazianzlunmssuil 1990 uansdsnsnauNALVDIDIAUTENBUYDY
dnlsraumsdaaiunsnouazdeseulay lnewufidelurnhaiedhfnguidmangdiuunn Fowavy
untesilomanismaadiddylutammssuil 1950 uay 1960 uinsérelugnisduaiunisnonaznisin
wadmdLuladalud e, 1970 Tuvazdlud a.a. 1980 mududulumsysannis@snagnéiliannséellg
nIgUILNTIYEINTAeaIMINAIn Tannsiudiimadisunnmeneduyaralugmanainuuuinaty
wazthgnsasnsaudusius (Du Plessis et al, 2003) msdeansnsnanaiiunnumennalunslideyavesgsia
wlegslagndilisan wasnenemifiourudvesgnidedudviouns (Keller, 2016) tagtuainnisdeans
mMspaALUURLAY TRTmumsnanediunisdeansnisnanaaia (Digital Marketing Communication) #3871
DMC wminsznsitauvesduimefidafiAnduegnnduagdeiios yadinsliosaunsvasvosnuilan
(Guercini, Bernal, & Prentice 2018) Usznousie 5 tasediie taun nmslawan nsvielaendnauee nsaesy
M58 NSUTEBEURUS Larn15na1nn1enss (Richards & Marshall, 2019) Fadupiesilofiasrsnnuiinels

¥83anA (Razak, Nirwanto & Triatmanto, 2016)

nsfdussuuumile iy

guimsuaniasumadsas (Social Exchange Theory) ansnsaedunsusigslavesusazynnalunisd
dudmsoRanssu iunszuiumaAsuiaimsinsnseninyana mskanivdsunadsauneliAsUfduius
Fafuuaziu nouimuanivdsumnsderiedunguiativayuliiinnstidnuiuuuumisuiludeuooulad
s fduitusvesandnluseduiigatu (Blau, 1964) nsfidusiuidiofiarsanansedunsiidausmutady
2 Usziam fis n1silanusauiuumileanuu (Active Participation) wagnsidiusiuwuulufiufduius (Passive
Participation) (Wang & Fesenmaier, 2004) Msldausauuuulsifufidusiug vieFonth fuouuds axndnnguil
Lilgfdmsuluiansslag Wewadiluenderny Sadunsadedumunsdmuuasduduledoenionly
dauooulan] (Burnett, 2000) msfidrusmuvuimioaiu Wuandnnguifarunsgieieu fusgilagsias
fdusuludsruesulay (Koh & Kim, 2004) nMsildiusinvesanindedudefmunitesudmiuanudisa
¥943303 (Inversini & Masiero, 2014)

nsfidusmuuuimisiuiy awsofaldannszduanuilunadiiuuagnsivjduiusludan
poulail (Kang, Tang & Fiore, 2014) am%ﬂﬁﬁdaui'maemmﬁmLLu'u%Qﬂﬂszﬁulﬁﬁdaus'aﬂuﬁamimm6] Tu

danuoaulall Wy n1sasedeny Maweunsdeya NslinsatuayuneIsualLigdy wasfanssuaus audn
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lldmsuweganileindulsidvinasgrsnnseandnauduy Wesnaudnnguilagianuinedfivium
waru3nsluedned Teawsatedoulunisudlemisigg Merdesivauduazuinisld (Casalo, Flavian,
& Guinaliu, 2007) msildusauuwvuwmdeuiuluiugudfglunmsadianuduiussenigsioiuduilan

Auvanvangvasteyaminausludedivia ssdievilvguslnaaunsaiuitadeyainetasivdusuaguinig
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mn;liu’%‘lmiﬁ%’u%;&aLﬁ?quﬂmﬂauw%ﬂiuﬁdﬂuaaulaﬁﬂuﬁu Aavfluunliufasiiveuiulaluyssansamess
AuAwarusnns (Garbarino & Johnson, 1999) LﬁaauW%ﬂ%’uiﬁqﬂid%ﬁﬁaziﬁ%’umﬂmiﬁdmiamwﬁmmﬁmm
annsoigaitluTdunnnty wdienssufidausjshiluamuduiusasiiusegdalunisddiusmaundy
AanssutuaziateRy (Morgan & Hunt, 1994) %amiﬁdaui’mLmumﬁmLLﬂuLﬂuﬁugfluﬁwﬁzgiumia%ﬁam’m

1Y ' a

wSsyningstatugnAnthluganuiianelaresgnén (Garbarino & Johnson, 1999)
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N3N sgnAdiusiigaflnnngunTRA1ABeiIiUS (Relationship Marketing: RM) 1in3w1n13

1% 1

AuddtyeEns Berry (1983) uaztduissunmsnataleduiusesislunaintaeiul .. 1980 (Sheth & Parvatiyar,

= a8 o o e & 4 A Y 1 1Y v w ea & ¢
1995) ngunsaaalisduiusieguuiiugiuresmnudeiiediunisastuazSnwanuduiusmidudsslevl
dmiugsna wasliusednSnnunnniisaiudsraunianisnatauuunaiy Junugnaglddmsveadagdu

3

[ ]
o a

(Palmer, 2002) Gstasadsfignizoninduiiug g uesnisdanisgnéduius (Customer Relationship
Management: CRM) (Christopher et al., 2002) Snvanivnnnstusuiesesdleililunisaing wWamn wagdnw
AudiussErinsgsiatugndn dufenisdnnisgnéndusius (Tohidi & Jabbari, 2012) M3dnnisgnénduniug
fmsiannetsseiiles mneldfunansenuandeludeaiide uazdssasroufiRmsmidugsiauasmsufdunius
fuguslna (Harrigan et al., 2015)

Tufuimaisduesenasmedudoadifedaiansuf Rimstanisgniduiuinaunaledoadife
(Malthouse, et al, 2013) Woinmsasunrmduiuslnsededeludeaiifoazihluglonalunisinsiodoans
fugnénliissiuduyanainndeiy Jeieifueiesdosuiuuazddedidadmivesdnslunisdiiumagsiia
(Arman, 2014) n1sdamsgnAndusiuslivereilsdduaniaiesdlefiviuasivluauiisnisinszvideyagnn
mssnwgnniifieguazmsiaungnalniunssuaunsidunsaunagnsiszaunnudisa lnesdian
1159091 aseAruduiuTIesuewluiuEstunas iy warlindalumsinnsdedecSounasdaymues
g3 iU ANEAN (Amofah & ljaz, 2005) §3faausaudetulanien1sIaNssEuUNSTANISNAANILS
i Vszaunsal wazanfsudauan nsefulignéndnalatentnenns Wesrnauduiusseriagnéndu
ﬁqiﬁmadmaéﬁmmﬁm G’hEJi%ﬁUﬂ’JWjJﬁQW@IWUENQﬂﬁWﬁLﬁm‘ﬁu (Abu-Alhaija, Yusof, Haslinda & Jaharuddin,
2018) MyUszgndlinmsdnnmisgnénduiusiuaunss veliiffuslnauansaudailudsuinuasnevausssio

nagnsNIIaInvetgultiorat nagnsiannsnasanusnfuazauianelalalusedugs (Akhmedov, 2017)

= 14
AuNInalavasgnAn
Kotler uag Keller (2012) nd1331 Anafienala Ao Anusanduivsonnuianiswesynna Seaanaunain

MsSeuiguUseansn1n (MSeNadns) vasnandueinuauA1Aris (Kotler & Keller, 2012) Anufisnelavas

v
v Ao

gnAsenaumemdiavaneysenis laun anudng auaiands aulanduin@ed anudenisiessou Wil
wuzthndn e uazdaidesssna (Razak Nirwanto, & Triatmanto, 2016) AnufiswalaresgnAntdunaunaInng
SuivesgnAvieyadlasulunisiginssuvseanudunius lneiiyarnieuwindununinadndueiisuiidle

WiguiusAuazaunun1slain@agne Jahanshahi et al, 2011) luefinnan1s3deinedfiuaruianalavesgndn
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gnduiinlisgensnag FsmAdelurausng andvgatiiluiinnudeslosserisauaaviuasUsyansam
M3suinaRsinu whninivmshifiauazinnnuaeniiese vieldldiaeuiianela Olshavsky & Miller, 1972)

Pfaff (1977) wupuuzd sidlupaea eamidla waversual oradudnmadenuidunisesuneana
flawela Tuvausdl LaTour uaw Peat (1979) Buduiamuuansamdnsswinsenufianelauasiruafifnduan
fumls siauaRogluiusiidulasaienisinaladamii winnufielafelassadmdsnisinaulate
laiwuand gaitureimsideldideuluidunmudiniusssriaumeams (Expectation) mnaliiaenadosfiy
AuAIAnTs (Disconfirmation) wazafiansla (Satisfaction) Oliver (1979) numansynuiisAnfdudase
nanuaands andliaenadesiuanuaanta wazanuiitnely widrezlildaiuaudssdnsaiminiy
Olson Waw Dover (1976) lads1anansenuvenumnnis Ussansnm wazanuliaenndesionnuninnis
soasrUsznaunnuifevesiuilon wuh enudognunuiilugssdunnuaants ogslsfnu Aavarills
foruiinela fdudddansonnaseunanssnuvesdanariideaufionelald Mano uag Oliver (1993)
feduaruiemelalilffuitesnsiuiiviy widimufesdusznoumeensualie fadussiuiidnivinis

U a

waztnIdelianuaula (Mano & Oliver, 1993)
NT9ULLILIAANISITY (Conceptual Framwork)

ANz laMUMIWITIINTINRgITasiuAToledeaIN1InaInATTa NsildiuTiuwuumieny
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Hagtumsiauimaluladosusninazdeiiles Juinnslidumesidnegrsunsnareilanuay
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Wabuwasiiie maiaeesiiedeaslmifidenth “inloslledearsmeddva” mnmmnsaifindrisshunussam
nnvundeuszgndliiiie Tnquszasdvnanisaan edesiliedoasmnaaddviamdununuiiiesiledeans
MIRAALUURIRY szdianuddy wihelisietugniannsaneulfldlunszuiumenisnain (Winer, 2009)
nsTuANaEYDmNIRITadNasERINTIUMNINSAANAT VLA HansEnutddUsensuiisesnsiiidunda

o
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A A

wwnsiledeanslfesieie wiugh wasunuiionas uennniuedesiiodeasnmsmanfdviadwmaroninuanla
yoanguiihvng duiinseduisesaiivildinguitmneasmeuaussonmssuastushearuaula (Corniani,
2006) widrandiulatnindemisianalunisnaindensdddmsvuaudguaznadnglussesdudundn
winsrunuvessIdelduandiiuin dnnsmainannsaldsuuszlenianniaiedledearsnsnainiasia
Tunsaennuindvesgnanluszezen lasendunsmaaidaldneudiviuasio (Marko, 2008) Jsnnufnfvesgnin

Judumnilavasnuiisnelavesgnen (Razak, Niwanto & Triatmanto, 2016) wansinaseddedaasnisnain

¥ VU
awv A v g
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fehdfuslanannsndenlosde Tald uazamnumnefindnendsiululavestfuslan (Aaker, 1996) uonanmssus
ui gaadsanansaliutinlegnnlasnsaiuasdnnisiadesiiedeansiiunsiidinsin uiludsrueeulay
ganalianansamuaudanisnisdeansls demeissRaliilmuaumsieasindely snsuansarufadfiuves
anddegsnia nanfasiuazuUTLs gnénfinisudstudemuasdiarusiag Bruhn & Schnebelen, 2017) g3fia
Fosmilsfanumnzauiuinguszasdifoms wszdsauesulardiiteyainnunoiftunansnsinazuinig
fdnisuslng wneduilnadndondenuiidesnawinidy Adluandidiuigsiasieg Miedosdlodeans
nMsnaaRaTaTgssUTuUTwazaamsiidus e anudiiussuiiugnd JegsReddudesiansania
finsliteyaunwesssviursiinasiissavsnmunniu Asdasdinlonialunsidiusunagnisdnugndn

(Richards & Marshall, 2019) LA303l0d0a13N1INAINATVAAINITAATIANTINElILAZANUANAYRIGNAN

¥ v
[ = o

Tnasunsiidusay loun anud wazillevniBeduiusidundn (Marko, 2008) Tusw3deiifwiaunfignu H2:
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LA5B9LREDANTNITNAINAIN AL DNTNARDNITHAIUTILWUUNTRE LU

LA3093lHRE1ININAINAINDNUNITIANITANATTUNUS

nsiaumealulagane Tulagtumuwidmaderusinauazduseneuns lnslangegedinsiulnues
a G & a aa 1ol v o a I - T Y- - | N ay v ¢
dumesiln WudsdvggauasimmmuanmsUasuwlaiidnanieiiuniodiedeasuasnsiufduius
(Ghezzi & Dramitinos, 2016) FuinA3eilonis dmsuinieledoarsnsinduariusya@nsnin naenaunis

YeeaNduiusTznIUsnauazgsiaralan Snvadilianuidululiuansenufadivedaeasineiuyaaa

.Y

53509 WAnAM9 wUTUA Wagduq (Erkan & Evans, 2016) Aslugsnadesnfetdomanisnainfdviauazmalulad
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asaumaUasuuladitinsesdiedeansuarinwianuduiusiugnan TudanisinseiugnaAtegvaliae

o

' A A A aa o ' XY Nas ! % v o sw aAu 1%
NIULATBNNBDADENITNITNANNAANG mﬂﬁlﬁuﬂmimmﬂmﬁmﬂ%w] SL‘Uﬂqiﬂiq\iﬂjquaNWUﬁau@m‘Uaﬂﬂq (Marko,

J
2008) nagnsfiaseuaqunszUINNITdINTInIsinwgnAuiteltiinUsans mannTunasiiusyAvsualu
MydsuauRuAliiugnAfe NM3IRNTanAERLS (Customer Relationship Management: CRM) (Parvatiyar
& Sheth, 2001) ¥ioo1ananldidueieslonsnisaaafivasgsislrannsadiuauduiudsuflriugnin
duseldanalidnedeg fetuadesdletfnnusniiuegndsdmiussia (Tohidi & Jabbari, 2012) uanaintu
iwsosdiodeasmisnanidvialiugundsesipginsmsmaeiaiuanuudaunsdinisdnnisgnéndaiug wse

o

a13130AN¥INSUALUND ANTINKALANUABINTTVRIGNAKIUNINBUNGULAESTY (Gupta, 2019) Tunuidel

o

Jaauufgiu H3: nsesdiedea1sn1snainflviaildnsnaren1sdansanaduiug
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nsiidausauuuumileauiuiuanuianalavesgnan

nsliEusuwuuwlleanuy (Active Participation) Ag ﬂﬁa%’wmiﬁdauimﬁLﬂuquéﬂawﬂumiﬁ
dutmitugnén sihlvignéniiu fduitusiitinauselosdsututuiigaiawargni musulufiviasdunisai
Armduiussustiuuiiuwazenulindatugnéiitdruaudiniuimegsialugnisiidusniiangsd el
(Vivek, Beatty & Morgan, 2012) wadwsannisiidusiuwuumilewiuludinueeulativesgsiafidninastns
ﬁﬁaﬁﬂﬁfydammﬁaﬁﬂmwﬁuﬁ LarAnusslafiaynduInTdiuiudnas Uung, Kim & Kim, 2014) wazidu
ﬂa]%’aﬁazﬁ'ﬂﬁéfamJaaulaﬂsuaaﬁqiﬁwizaummﬁ’]L% (Koh & Kim, 2004) SmhzLﬁuﬁﬁwﬁ’maamiﬁmuim
wuuindeuy duuguddglunsaianudiussswhegsfatungudmineg anuvainvansvesdeya
MiausludinuoouladazdioviliguilanaunsaiuitedeyaiiAsadestugsfiouasuusud mnguslnaldsu
foyadauinifeiuaudwiowsudanaindnlufiauesulat fuslaanguiufuuldufiasfuenuiulaly

0

Usgdvnmeesduiuasuusun dniidunuanudeiuliiugsfauasuusudld Miluganuiianelawazainy
av doe & o

fnfvasgnAn (Garbarino & Johnson, 1999) lunuideliFsdsauufgiu Ha: nsiidiusiunuuwmieuiuiisnsng
roAuianelavedgne

n1sAnnITandduRusiuauNInalavesgnA

dsddyUsznmsusnvesnisdanisgninduiué fe nsdanisuazaiesanuduitusgndietiseiilos
foidununAndidymsmsnaeinsafudwiunswdedu uasdadeinstirnuduiussuitugniiinan
mssileiu anunsathlugnsairsyalsiungsfiald (Morgan & Hunt, 1994) Saunagms edesile uaz/vie
AonsudinsounaunTEUILNTH1eY 7150w wazmsduitusiinsfugndn iieflazai snnrimionindniu
g3nanazgnAn (Parvatiyar & Sheth, 2001) uagdaildvinasenalszlevinienisiuvesssianie (Uppapon,
Photchanachan & Theckatakerng, 2021) fstfumssansgnénduiusiduedesiionamananaiiiesshals
annsaifiuenudiusSuRlitugnd e ldandlidene wasiummsiionelavesgnén Seietuedesiiol
ﬁmmﬁ'}LﬂuaﬂN?jaﬁqsﬁwgﬁaﬂﬁﬂﬂw (Tohidi & Jabbari, 2011) §m?|gqmi€fﬂmiqﬂﬁwﬁ’mﬁ’uﬁ‘ﬁﬁﬂisﬁw%mw
Hrglifuslnauansanudaiuludainiundadueiuazgsna auladuduasuinisvesssianinningusdu
wazfimslifefogsiaidiofineuiionann wdesionisnandaunsnaiunnuinfuazanufionelalussdugs
(Akhmedov, 2017) lusnuAdeiiTsisamignu H5: msdanisgnirduiusivsnaeanuiimelavesgndn

MNMIUMUNGT wuafa uazauidesie fitefostusdunsided easisvordonguiuay

AT fsENuRg Lt lnenisasadunseununfniiuansdvsnasenineinusengg Aunmd 1
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DMC

AN 1 NTOUBLIAANITING

aa o

52108U75798 (Research Methodology)

o ¥
[

Tunsidasadl Wun19iTemeuSua Lﬂuﬂ’l'ﬁﬁﬂﬁidﬁ’lﬂﬁ]LﬁU%@HﬁI@HI%LLUUﬁE]Uﬂ’]&JLgﬂumgmﬁa fial

nquitegmazIsinusIuTNtaya

Uszannsiilumsisundsiiae Uismﬂiﬂuimﬁﬁﬂ%gﬁm%aaﬁLﬁaasmﬁaa 1 unannesy WU Facebook,
Line, Instagram, Twitter, TikTok \Jusiu Swwan15d1579 “We Are Social” idussinishdvaeudsysulan
wudsewAlnedidldledioaiiiie 55 S1uau (Kemp, 2021) MUUATWIANGNAIRE1991NNT AN TUIRIVWIATRY
naufegsTiinNImEaNfuNMSiesideya shemalianisiiasesiaunislasiaine (Structural Equation
Model: SEM) sunangusiognssios uausauys (N:p) snsnasilumeUfod (Rule of Thumb) Jaduiivensu
wlufire 101 (Nunnally & Bernstein, 1994) MAelundatiisuUsswIL 33 Fauds é’aﬁ?uﬂfjméffsasmwi’]ﬁu
330 Au Godnduruindeduinganuaniise dudunsifuteyalngldninfiuuuvaedunou
(Multi-Stage Sampling) %”’umaw,wﬂﬁmLé"aﬂiszﬂ,%aaﬁLﬁaﬁﬁmmﬁwmﬂﬁqm 3 901119 lAlA Facebook, Line wag
TikTok H33msdunguitesnauuuie auzdidelnay QR Code uay Link T99UUUADUNILKILT 3 Foemd
YoMNBYATIEANUTIRBULUUABUY MvuatesItay 110 AU NSEIIATUSIUIL 330 AU
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nsALwAzNagauASalio
nsAnwASel Wuuudeua (Questionnaire) l,‘fJuLﬂ%‘aaﬁaiuﬂ15Lﬁusamau%’aga Tnoesuneistunou
MsasLasiamLeIediol uarswaziBesludiusie veunisdiolde il
1. Msauasiauaiasiodve
Tughuilesuedstuneulumsasuniesdioisouasnssuaunmsianneie s fai

¥ 12

1. AUAT LA IATIZIITSUNTSUNEINULAS DI DFRA1TN1THANNAITA NISHEIUTIULUULATEILUY
msdansgnAduiiug uazanuiiswslavesgndn dmuallenuBalfufinig Welfiluwumslunisdavhdedan
YDLASDILDIVY

a v

2. a¥auuuaeuasatunalaeBan o fUR Tnelimuusiinelfuinuieiesinuasnnans
Tnudiifenudnau aseunqy uardiamuaesadestutiymmeidevite Inguszasd thiamanudusuaniv
Snvhnsususudlrlimnzautuuionueselng

3. duvuasunmatuImsuazideanAEliTnngussiiuanunsadassing (Face
Validity) $1uau 5 v Fefidemgausuuzanumnzaslunmsldniw anudaauludosany uazdus
ndrndusniiumnsaseuauautivenndoiofiialfuazasounquuauwaidon sudwiulsiiveans
Anviogaasuiau feddaiinunsadailon (Content Validity Index: CVI) agunaussidiuddviniiunss
Bademuauaiasionym (Scale-Level CVI: S-CVI) iy 0.87 ilueiiknuinmusini Polit uay Beck (2004;
2006) uandlsiiudisnuudemautosas 87 dumivinunsadaievuesdodammede (tem-Level Cvi
V) Sy 1 feddermanuiuiirunsadademiissiutodity 0.05 (Zamanzadeh et al., 2014)

4. veaedldiuuuanunu (Try Out) adefl 1 fufusznaussivesulat S1uau 30 au Iniiinses
meATITies (Reliability) Tne3snsmendulsyavsaandiesues Cronbach Wiensindeuaudenadosniely
YoImANIIMDULULABUA MRt U INMIvnaedifissnsuien wuth Saaranilesseri 0.86-0.91 uansh
w‘hLLUinm?hﬁmmmLﬁaaqaﬂiﬁmmeﬁ (Nunnally, 1978) 8nvadfmnaaudinnaiiesneslngn (Composite
Reliability: CR) wesngumaaasii 2 wuin fdnsesing 0.75-0.91 wamslifiuinuuuaounudiiauduiiolddn
fuvslulunasunislassaafinnuieseglunasivensuld (Bagozzi & Yi, 1988)

5. nasesliuuudeuany (Try Out) Adit 2 futhAnuSaaes Aainenmsdams UTIMENRE U4

a s

gAIANE 71U 250 AU ALTIUNITNTINABUANNIMATBINBAUANNIEATILATIAT (Construct Reliability)

q

'
=

Wefiasauanuasnndevatlunamuaunsiassasununguiuteya augdideliasiziosduseney

\3a8udiu (Confirmatory Factor Analysis: CFA) snenisuszanaeiaudululigean (Maximum Likelihood)

'
=

Fiungunaaadinnuminaulasiiesnadonsidmeatiail (Hair et al, 2010) lnefiasaundn CMIN/DF
fA15¥1Ine 2-5 (Marsh & Hocevar, 1985) A1 Comparative Fit Index (CFI) §iA1 0.90 Auly (Hair et al., 2010)
A1 Tucker-Lewis Index (TLI) §iA1 0.90 Fuly (Schumaker & Lomax, 2010) wazA1 Root-Mean-Square Error

of Approximation (RMSEA) laitAiu 0.10 (Browne & Cudeck, 1993) NaNISNAGDULAAIAINITIS 1
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M137991 1 HANINTIABUANATATILATIATIVBNUARVBINGUNAGD 2

Tuaa X CMIN/DF CFI LI RMSEA
1. \3esdlodeansnisnanniaia 344.06 2.89 0.94 0.93 0.08
2. MsiduTInLuUmte L 1.25 1.25 1.0 0.99 0.03
3. MIINTYNANEUTUS 3.41 1.13 1.0 0.99 0.02
4. auisnelagnan 13.63 1.94 0.99 0.99 0.06

6. NMINTIVABUANATITILATIAT (Convergent Validity) hagauasaieakun (Discriminant
Validity) fiansanlulsag Construct ArpnuuusUsIuianalalade (Average Variance Extracted: AVE) Wui1
A1 0.51-0.66 FALANNINNTT 0.50 LAAIINTAINNATATILATIAS 1AL AAIUATUTITMUN (Fornell & Larcker,
1981)

2. 1A3993079Y
ANZEIIUES UL TI8AZIBEAYRILAT DD ITUTINIUNITNTIIADUAUATIANUTEINY AuRsediailem
4:4' - a - = 1% a o o
AUNB0Y Cronbach AMULTIBsAaUlnEs AULNBATIATIATI KAZAUATITITILUN wuvdeUn Il
Tasauuatu 3 dw lagdwd 1 Judawidudeyainly me 1y Meldwdedediou endnwian Jodledea
A a Y 9y a N aa aAu ¢ A = % & v v
ffe waznadlduinsledeativie TingusvasiiefnudeyailoiulasnsIadoUlnoULUUARUAINATINIY
wnaginsdadennguiegwsell Tngldiaunasuudydfuasainsiaisu Tudui 2 Jednuieuseiiiu
a4 A A aa o | - Y o - a a o~ e o , ey

\wsedlofoanIn1snaInRavia wazdiun 3 TednuiteyssliungAnssuvsennuian tnevia 2 dudlldanauuy
¥ (Likert Scale) Tngldinauat 10 sediv (1 = Liiusieegade 10 = Wiueegwe) diseasdenuastoya

Tum9199 2

A19197 2 agutomnunIuiILUs

fandsuazasnlsznau dodl St 4ol fiun
\n3asiledaansnisnananiia 2 18 Richards & Marshall, 2019;
Usznaunae 5 Lasasiie Jensen, 2008; Parncharoen, 2010
1. mslawan 3 1-3
2. M3velagntingu q 4-7
3. NSANLEIUNNTUNY il 8-11
4. MIUTTAEUNUS 3 12-14

5. MINFIANNATI a4 15-18
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M19199 2 asutormaiunudinys (de)

faudsuazasnlsznau doufl Swute  deil 1
noAnsTILazANEEn 3 d1u 3 15
1. nMsfdununuumrileauu 4 1-4  Kang, Tang & Fiore, 2014
2. MIFANTNANEUTUS 5 5-9  Dastane, 2020
3. Anuiianelavasgnan 6 10-15  Kotler & Keller, 2012; Razak,
Nirwanto & Triatmanto, 2016
#0AN19798

Ainseideyalasutadu 2 dw fio duusnifievhnismeaeumnuifissuazmunswedluinaia uas
dwil 2 flo nsladlunsIfoifonasouauufigunisive InefiwasBondal

1. AnailsauazauAssvadlunain

nMsnTRseUALTsasALATIvesTILYT Bdluaunslasiainees PLS-SEM Usznausne Tuina

1A598579 (Inner Model %38 Structural Model) wazlunadn (Outer Model #58 Measurement Model) lng
Tuwadnd 2 viin loun viinius (Formative) wagalinawviou (Reflective) Msussiliunmunnvaslunainusasyiln
fivenuilviioutunazsnatu dufiheiufe msUssiiusunmueduaa Iinsushasinsaniien Outer Weight
widmsuliaainviinagieuaziiansanaina Outer Loading (Har, et al,, 2019) vailufialunaindegninses
sheadAdenssan eun Anade Adudsavuinnsgu wazmavduiussevineiuysu

2. sdandlun1s3de

YA o

Az IdelatA 2 Useian laun

1. adAmanssauun (Descriptive Statistics) Iﬂuﬂﬂiusiaﬂamaﬂﬂiimeﬁﬁayjmﬁmé\’u Wiefiansan
foyavesnguitersmuuuniiunnssiu Ineldadi Anfevas Aades wavdrudoauumnsgu

2. afiAReeusNY (Inferential Statistics) Mslaswdeyalaglinsiiaseviaunisiaseaig (Structural
Equation Model: SEM) Lilevadeuauufgiun1side nisadslumaaunslassairaduusslomiognbsdmiu
nsruIuMsvaINsaivioRaumgud wagldnaneluuseniweanasgilumside (Hair et al, 2012) lngld
oM SmartPLS3 waweithwangifouagnseunundnifoi PLS-SEM ureduasdanumnyay way
Igsunudondaudlasslul ad. 2005 Falgsunsiaunlag Ringle Wende uaz Will (2005) Liflfonnas

4

WawuAgIfunskankastayanion1snszateivestaya dnnsdaunsaldivnuifenivuinngusiiegis

neuadnuazvunlrelacie (Hari, et al., 2019)
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=
Nan13AneI (Research Results)
Az ldaunsddaseadne PLS-SEM WuiSaunsiislassasnauuuidsaesdondign I5iilgnusyasd

WIBUSEUUAIANNELRUTTENIN9 LU SR IUTLAALASIAS S SIUDINTISIIANNEURUSTENINF LU SHEaLaY
fwUsdunalaluluna’en nadasizd 2 du fall

e

0754 0830 0828 y79g

AP !
0.653 0.230

0.201

0.727 0.510 i

CRM
0747 0go2 g7p4 0742 0815

SRR

AW 2 NaN1TILATIEY PSL-SEM

o s £ v o o a £
1. mMsnadaududszansnisandulavaznismageuduuszansidunig

v

Tugiudifasananuansimsznnianduma (i 2) ddednalasnundll
25UN8AMUBUTUTINVD I UTHE L89B NIYRY Hair et al., (2014) wuin fauUsweanuiansla

P 2 v I o 4 A A aa o a ]
Y83gNA1 A1 R” = 0.73 MAN8ANI FIMUTUENNS 3 67 (InTeslledeansnisnanidia n1sildiusiuiuy
witleauuy wagnsdansgnAndiniug) Srnmnusuiu 73% vesnnuudsusnilududsusseuiiswelavesgne

v
o

A a V1 U ! U a U = Y a 1 o
ieasunglain e 3 GI"JLL‘LJiLLNQ?”J&Iﬂuaﬁ‘u’]ﬂﬂ’)’mLLU‘JU?’JU‘U@W}’)LLU?LLNQﬂ’)']MWQW@Iﬁ]‘UENQﬂﬂ’llJﬂ"J'WiJLLiJUEJ’]

[ ° (Y

IndiAasiuge dmduiuusulinisdanisgnAduniug A1 R® = 0.53 mneaudi duusudaaiasdiodeans

Y
=

NIRRT dAULUTUTIL 53% vesauudsuTiludiuusuranisdanisgnaAtduiug vieesuneglddn
MUTIRaLATBEaFRA1IN1INAINATTABTUIEANULUTUTINYDIMLUTIHINTIAN SanANEITUSHA ML uE
IndlAgeszauIungne gavnediulsulenIadlodeansn1snainfvvia aunsnesuigauwlsuTaulumuU s
A ] =~ oA o v o Y 2 Y A oA
msildusiuuuumisnduiianuwiugindifissszduiiunas (R® = 0.43) mnganud Mmudsudaniodle
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#0A15N15PA1ARNE UAMULUTUTIU 43% V89ANUBUSUTIUIUFILUSWEaN1ST AU IULU UM T I
uBNNRNTAUN R Ui Sadmeiansaundn F Square: f iuanslumsiananisiiasigsives PLS Algorithm

aa o

AUVENINaTues Cohen (1992) wuin w3asiledeansnisnaniava (F = 1.12) il Effect Size gertuiuUsuels
M3INIgNANFTLS dwsuirsesiiodeansnisnainiaa (F = 0.74) I Effect Size ganumuUsuensidius
wuuwillanuu druduusuhinisdanisgnénduius (FF = 0.36) T Effect Size seugaiufudsursnuiianal
YoIgNAN & Effect Size #in Lo msfidsumuumiisauiuiuanufiswelavesgné (F = 0.09) waziedesile
?1'@mimwawmﬁ%ﬁaﬁummﬁwﬂwmqﬂﬁh (f = 0.07)

HATNAUNNILAAN NG viefiSunin Model Fit LanIRNINLAARAIETS Bootstrap WoTnuSuna
auuudaveaussnanduiusidasednsiunnssnueinanduiusvedluea Aiiladewn wansiluea
] fiaunnas §1A1 SRMR > 0.10 fedwausuldilumamusauiudeya (Hu & Bentler, 1999; Kock, 2017)
el sdiodeasnisnaaiivialunisaiseuiianelavesgnéniial SRMR Hownin 0.01 uansin
wesnanduiusvesayauuuainiuluma viselunanimsiuiinmunings

[ a

anvhessunsruInsULUUdIUsEAvsidunaedluinanagn T aeuted Aeada Aduysyans
Lé’umqmmmaﬁmasumml,asgﬂLLUUéTmUizaméLé’umwaﬂuLma WAIUUEAYNNEDH p < .05 Wag T-Statistics
fifingandn 1.96 uansiatuayuauuAg Uity (Hair et al, 2010) wui iesiledeansnisnaiaiisiaiiua
BaUINABN1SINNITANAIAUTUS (Path Coefficient = 0.73, t = 25.04, p = 0.000) ANUMIENTIAIUTIUNUUY
willeuilu (Path Coefficient = 0.65, t = 17.23, p = 0.000) wazAuRtHalavadgnen (Path Coefficient = 0.20,
t = 3.87, p = 0.000) wanslifiuianuduiusseninudunsueamsesiedeansnisnainnasailanuduiugly
Bauaniiun1sdanisgnAnduius nisiidusiunuumieaiiy wazanuiiswelavesgne dmsuanuduiussening
Wunawesnsiamsanenduiusiuanuiianelavesgnaimudn danuduiusidauin (Path Coefficient = 0.51,
t = 8.30, p = 0.000) FadulUuirmaioriuresrnuduiiussyrinsmstdusuiuumidsuduiuanuiianela

£ a

flugnen (Path Coefficient = 0.23, t = 3.89, p = 0.000) NsNAFBUALUTEANSIAUNINUTY LEUMWNEUNA

a o o w

UlydAgynaans
PRIIATIZYANFUUTEANTEUNSLLAALATIESS (INner Model) ka3 3¢fpamiunsIAs e ieauUseans
wundanadn (Outer Model) Iagn15#a1saun T-Statistics Wilauiu nansiasieinudn yaddianuin

o o a

Hilpd1An1eadia w1zl t > 1.96 HInN 3
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15197 3 AN T-Statistics 8 Outer Loading

DMC AP CRM (&)

Advertising 63.99

DirectMarketing 41.42

PersonalSelling 40.52

PublicRelationship 53.60

SalePromotion 51.15

AP1 24.29

AP2 44.49

AP3 34.44

AP4 30.42

CRM1 2291

CRM2 3351

CRM3 34.02

CRM4 25.06

CRM5 36.62

Satis1 28.16
Satis2 22.87
Satis3 20.57
Satis4 21.80
Satis5 29.12
Satis6 27.06

2. NANTNATRUANNAFIUITY

a

HANAFBUNUI alfuayuma 5 auugiu Mannsen 4 Seasidencail
?

@

H1: 1A309iadpansnisnainnaviasl
7

vEnasoANuianelavegnAl wan1sIATIEinud AdUUTEANS

'
o o

WUMNe 0.20 A1 t = 25.04 warditudegy

o

o

p = 0.000 kaRSlALiuIN IATpsiladoaNsNTRANARIAT DN NAsD

@

Anufisnelavesgnieg1alted Ay nisaia

o

H2: P304deERaNSNNTHANARNAN NS NARENNTUENUTILLUUMTE LY NAaNTIATIZMUN MaNUsEanS

'
v

U9 0.65 AN t = 17.22 uavildeddni p = 0.000 uansliiiuin in3esilpdeansnisnannnidsiadonswase

o

[

nsliausukuumtenniusgiidedAgnisana
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s
2

H3: 1A3edlladea1sN1Ina1ARIValavIEnAReN13INNTENAEITLS HaN1TIATIEVINUT AdUUTEENS

o

'
o o a

U9 0.73 A1 t = 25.14 uavildeddg p = 0.000 uansliiiuin insesdledearsnisnainiidvialdnsnase

<

nsdansgnAduiusesilduddgmeada

Ha: Msildrusinuuumilswiuiidnsnaseauianelavegnan nan1siwTeinud mduUseans

'
o v A

LEUNN9 0.23 A t = 3.89 wazdlteddeydl p = 0.000 uansliliiuil nMsddusimuuumienduiidninasonany

e

°

wanelavesgnegreiitduddgmiead

=3)

o

H5: M3dan1sgnAduiusiavinadenuiianelavegnen nan1siATeinud AduUsEanadunIg

o o W

0.51 ANt = 8.30 wawddedAd p = 0.000 wansliiuil NMsildwsmiuumioanduiidninanenuianela

o w a

LN REE R R RE VR RGRT

o

M19197 4 asun1snadeUaNLFAgIuITY

auuﬁg’m Hypothesis Path Path Coefficient t-values  p-values dguna
(Direct Effect)

H1 DMC — CS 0.20 25.04 0.000 yaUsU

H2 DMC — AP 0.65 17.22 0.000 yaUSU

H3 DMC — CRM 0.73 25.14 0.000 yaUTU

H4 AP — CS 0.23 3.89 0.000 gaU5U

H5 CRM — CS 0.51 8.30 0.000 yaUsU

NANTIATILIRINNTT 5 wansliiiudn Yededifidvinansmsaonufimelavesgnaiudaunss
unnindadedun Ao m3danisgnéndusiug sesasnfe matidusuuuumileiunezieiesiodemsnismnas
favia Faduauduius@ainenaditudfyneadn uarluvasfotunsetiedeasnisnanidradsvina
sorufiselavasgnimsden uaddlsidindsudsulsihlymiiidushfiunans szdosfionsand Specific Indirect
Effects Tumsef 6 Ffunnuansmageunnuduiusvedunaiidasad agliiedesdodoasniman

@

ARTANAVENaNIRTIaENPRNraAUanelaveIgnAn
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A151991 5 AdvSwasau (Total Effect) ANdvananianss (Direct Effect) A18viananissou (Indirect Effect) 704

\wInsledeansnisnanaRdviatun1sasauianelavesgn

fianus Direct Effect Indirect Effect Total Effect
DMC — CS 0.20* 0.52* 0.72%
DMC — AP 0.65* 0.65*
DMC — CRM 0.73* 0.73*
AP — CS 0.23* 0.23*
CRM — CS 0.51* 0.51%

UisLﬁuﬁmau‘Lﬁ]ﬁm%’ULéf‘uwNmaﬂummﬁqwaiwaagﬂﬁwmﬂm%aqﬁaﬁamimimamaaﬁa
w5 13l dud msTawan mswelaenidnau msdaasunsy mMsUssnduiug LarnsnaIammnse
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